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Farm Conditions Improving 
ESPITE political ballyhooing for 


farm 
D relief legislation, farm conditions are 
gradually improving. This is quite con- 
vincingly shown by the situation in Iowa, one of 
the key agricultural states. More than half the 
fayms in that state are entirely free from mort- 
gage, according to statistics gathered by officials 
of the Equitable Life Insurance Company of 
Iowa. During the past year about 48 per cent 
of the farms carried mortgages. 

Practically all of the adjustments necessary as 
a result of the high farm prices in 1919 have 
been made, according to data collected, and fore- 
closures were fewer last year than during any 
of the several preceding years. 

The number of Iowa farmers who live on and 
farm their own land is increasing, the figures 
show. It is predicted that ten years will see 
owners living on nearly every farm in that state. 

This condition, which is general throughout 
the agricultural] states in a more or less degree, 
is creating a receptive field for power companies 
and electrical dealers in their work of electrify- 
ing farms. Conditions point to unusually good 
business for the rural electric dealer this year. 

The field is ripe as a result of the efforts being 
directed from all angles toward electrifying 
farms, and with the farm financial situation 
gradually improving, farmers will be ready to 
buy electrical equipment on a scale worthy of 
the attention of all dealers so situated that they 
can serve this important fieid. 
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VITROHM DIMMERS 
for Hen House Lighting Control 
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are kept to lay eggs for profit. 


Our engineering department will be glad to 
give advice on your particular installation and 
recommend a practical and trouble-proof light- 


ing control system. Please use this service, 


which is free. 





This is a “SRD”, non- 
interlocking, dimmer 
plate used for accurate 
lighting control. Its use 
is described in Bulletins 
67 and 72, which will 
be sent without charge. 


32 VOLTS, 2 WIRE, DIMMER PLATES 








LAMPS 


A single Ward Leonard Vitrohm Dimmer Plate 
will control from 60 to 825 watts of lamp load 
on 32-volt lines and from 60 to 2750 watts of 
lamp load on 115-volt lines. 


They dim completely and without flicker; their 
cost is low enough to justify use wherever hens 

















Watts | . Ship. 
in Size Cat, Weight Price 
Lamps | Plate No. Pounds : 

60 | 8” 8041 12 $10.40 
220 8” 8043 12 $10.40 
330 8” 8044 12 $10.40 
550 8” 8045 12 $10.40 
660 8” 8046 | 12 $10.40 
ee oo a 23 $14.00 
115 VOLTs, 2 WIRE, DIMMER PLATES 

W atts . Ship. 
in Size Cat. Weight Price 
Lamps Plate No, Pounds 

60 8” | 98001 12 $10.40 
220 8” | 8003 12 $10.40 
550 8” 8005 12 $10.40 
825 12” 8007 23 $14.00 
1375 15” 8009 40 $16.00 
2200 17” 8011 50 $27.50 
2750 af 8012 50 $27.50 














WARD LEONARD ELECTRIC CO. 


MOUNT VERNON, N.Y. 
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2%,” water space 
above plates for 
extra volume of 
electrolyte where 
it has greatest 
circulating value. 
Means longer work 
between refillings. 
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2%” sediment 

space below plates, 

taking ample care 

of deposit, pre- 

venting early short 

circuit, lengthen- 
ing life. 














Charged With 
Selling Features / 


Increased battery sales will surely 
follow — when you handle this 
new line of Globe Batteries with 
their many new, practical features. 


Theyserve the owner better and long- 
er. They guard against too frequent 
attention, early battery repair — re- 
sulting in battery service that saves 
the owner both time and money. . 2 
Price Down—Profits Up! Here's another 


selling feature! 


Ask your jobber, or write us Improved connec- 
tors! Big connec- 


today for full information. tors redace resist 
ance and prevent 


GLOBE ELECTRIC COMPANY heating and loss 





14-28 Keefe Avenue Milwaukee, Wisconsin of current. 
“The Better Battery” 
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Western Cable Farm Lighting Battery 
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Western Cable and Light Co., Baldwin, Wis. 














RURAL ELECTRIC DEALER. 
publication devoted exclusively to the electrification of towns 


and reaching the power companies and electric dealers serving this rapidly 
developing rural market. 
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Can the Light Plant and 
High Line Co-operate? 


Here’s a Subject That Deserves Attention; 
Cooperation Is Apparently Possible 


ACK in 1923, when the 
movement toward extend- 
ing high-line service into 
farming districts by power com- 
panies took on new life, manu- 
facturers of independent plants 
showed marked apprehension as 
to the future of the plant field. 
Now, aiter over four years of 
rural development by power com- 
panies, plants are still being 
sold in increasing numbers, and 
promise to find a wider and 
wider use as time goes on. 
That central station service 
has deprived plant manufac- 
turers of a number of sales 
can’t be denied. On the other 
hand, the activity of power 
companies in bringing central 
Station service to the farm has 
awakened the farm field to the 
benefit of electricity, and for 
every farmer who has received 
electricity, there are several 


who have been made to want it. 


The independent farm light- 
ing plant will always have its 
own special field. Only half of 
the farms in this country can 
ever hope for central station 
service, according to leaders in 
the field of farm electrification. 
The other half will have to look 
to the farm lighting plant for 
the comforts and conveniences 
which electricity brings to the 
farm. 

The Committee on the Rela- 
tion of Electricity to Agricul- 
ture, in a bulletin just issued, 
entitled ‘Electricity on the 
Farm and in Rural Communi- 
ties” makes this assertion: “The 
individual lighting plant will 
continue to be the chief reliance 
for electric lights and small 
power in many agricultural sec- 
tions.” 

Some power companies figure 
that a power line in a rural sec- 
tion cannot be profitable unless 
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there are at least three farms 
per mile and which will con- 
nect to the line and use current 
in liberal quantities. 

Thus a tremendous number 
of farms falling short of these 
requirements cannot expect to 
have central station service. 

That the extension of high 
lines actually stimulates light- 
ing plant sales cannot be 
denied. One plant dealer in 
Minnesota states that he sold 
six plants in one week follow- 
ing the construction and placing 
in service of a power line in 
one farming section. 


Creating the Desire 


In all selling, the first step is 
to create a desire on the part of 
the buyer for the object to be 
sold. And that is just what the 
electrification of a few farms in 
a community accomplishes—it 
gets the other farmers in the 
neighborhood longing for elec- 
tric service, and if they are be- 
yond the reach of high-lines 
they are mighty fine prospects 
for plants. 

One large northwestern 
power company receives quite a 
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number of applications ior 
service to farmers who are not 
within their reach. They have 
no hesitation in recommending 
that these farmers purchase in- 
dependent plants. 


A Chance for Co-operation 


Here’s how the independent 
plant dealers and the local 
power companies can co-operate. 

After a power company has 
made surveys of the neighbor- 
hood to determine which lines 
are feasible, and which farms 
can be served, they can be ap- 
proached by the lighting plant 
dealer for this information. 

Thus fortified the plant dealer 
can go out and make sales which 
might otherwise be delayed by 
forlorn hope on the part of the 
farmers that they might even- 
tually receive central station 
service. On the other hand, 
when the power company has an 
application for service from a 
farmer who is beyond their 
reach, the company should, and 
in most cases is willing, to tell 
the farmer that he will have to 
depend upon the independent 
plant for electricity. 








a 


ing farms. 








There is no sound argument against co- 
operation between manufacturers of farm 
lighting plants and power companies serv- 
Leaders in the rural electrifica- 
tion field admit that probably not more than 
50% of farms can ever hope to receive cen- 
tral station service. 
reach of central stations will want electric 
service in increasing numbers and the inde- 
! pendent plant will continue to be the only 
answer to this problem. 


Farms beyond the 
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\s noted above there will al- 
ways be a demand for indepen- 
dent plants, and even though 
there may be a delay in some 
cases in lining up prospects in a 
section adjacent to one receiv- 
ing central station service, the 
business is there and will even- 
tually develop into sales. 

\ I6cal plant dealer can ac- 
complish far more by working 





Loyal Electric Dairy Farm, Owned 
by W. H. Kadolf, at Loyal, Wisc. 
This Is the Farm on Which the 
Preliminary Tests Are Being Made 
With the Independent Plant. 


at all times in contact with his 
local power company. The 
power company, with its big or- 
ganization, will be able to give 
the plant dealer good “tips,” and 
with the statement from the 
power company that it will 
never be able to furnish the 
farmer with central station serv- 
ice, the dealer can promptly 
proceed to close up the sale. 

The American Society of Ag- 
riculture Engineers recently ap- 
pointed a committee to investi- 
gate the subject of individual 
electric plants, to make tests and 
determine their true value in 
rural electrification. They chose 
a plant manufacturer’s repre- 
sentative as chairman of the 
committee. 

lt is conceded that the indi- 
vidual electric plant can also be 
used to build up a demand for 
electricity in places where it is 
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impossible for the power com- 
panies to furnish current at the 
present time, on account of the 
cost of building the line and the 
small immediate demand _ for 
current. 

In many cases, it is better 
business. for the power company 
to recommend that farmers put 
in their own plant and thus 
educate, not only themselves, but 
their neighbors to the advan- 
tages of electricity on the farm. 
The Committee of the Ameri- 





ae 


Here Is the Plant Which Is Under- 

going Tests by the Committee of 

the American Society of Agricultural 

Engineers at the Loyal Electric Dairy 
arm. 


can Society of Agricultural En- 
gineers have started a test farm 
at Loyal, Wisconsin, and there 
will be more started soon where 
electricity will be furnished by 
independent plants for operating 
milking machines, water sys- 
tems, utility motors, washing 
machines, irons, refrigerators, 
lights, etc. 

In due time much valuable 
and dependable cost data will 
be made available by the Com- 
mittee for comparative purposes. 
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If your customer knows 
he will get prompt and 
experienced service 
when it is needed, he’ll 
come to you for his 
electrical equipment. 


Service 


Builds 
Trade 


By CLEMENT WHITE 


HE manager of the Chase 
Electric Company, of Kan- 
sas, has been actively en- 
gaged selling farmers and small 
town prospects for the past 
twenty years. “Throughout this 
time, I have had ample oppor- 
tunity to test the merits of vari- 
ous sales building aids,” he ex- 
plained. “Today, I am _ con- 
vinced that competent service 
will win the confidence and 
goodwill of prospects to a 
greater extent than any other 
sales aid. My chief handicap 
at present is a lack of competent 
assistants. Every job handled 
by my firm must be done right, 
and the only men I employ are 
those who appreciate the fact 
that everything must be done to 
the customer’s satisfaction. 
“There is a great potential 
demand for farm light and 
power plants and _ associated 
equipment in rural territory. In 
my territory the field has only 
been scratched. We have sold 
and installed forty plants, and 
every plant has satisfied the 
buyer. This is the way to build 
a permanent business. I was in 
the electric business before | be- 
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gan selling farm electric plants 
and electrical equipment. It has 
always been my policy to win 
the confidence and goodwill of 
patrons. 

“Most of my sales have re- 
sulted from personal solicitation. 
I am acquainted with many 
farmers, and watch for oppor- 
tunities to talk with them. I 
aim to give them an accurate 
idea of the practical value of 
electrical service. While the 
majority of prospects think of 
electricity as a means for light- 
ing their homes, farmers are 
gradually awakening to the fact 
that this economical power 
source can be utilized ior uper- 
ating a variety of modern equip- 
ment which makes farm life 
easier and more enjoyable. 


Brings Advantages 


“As an example, a farm elec- 
ric plant brings the advantages 
of running water and electric 
refrigeration to the farm home. 
While all dealers appreciate 
this fact, some farmer prospects 
do not stop and consider their 
need of these modern conveni- 
ences. This is why practical 
sales arguments are needed to 
focus the farmer’s attention on 
the many practical advantages 
of electrical service.” . 

This dealer finds the well in- 
formed farmer is the best pros- 
pect. “Some men who buy farm 
electric plants do not use or care 
for the equipment properly, and 
as a result, the outfits do not 
have a fair chance to deliver 
economical service. Some neg- 
lect the batteries, and are dis- 
appointed with the service they 
receive. I want every plant -I 
sell to receive proper care from 
the owner. “Then I know he will 
be satisfied with the economical 
(Continued on page D 10) 
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Why “Nu-Seals” 
are the standard 
replacement cells 
for farm-light plants 


They fit every make, type and size or 
plant now (or at any time) on the 
market. They are made of the finest 
materials, are designed especially for 
their work and embody every feature 
of construction known to the best bat- 
tery practice of today. 


We have developed the present “‘Nu- 
Seal” battery during 25 years. We have 
kept it abreast of the times in every way 
and in advance of the times in some. 
For example, we originated the sealed 
glass cell. 


There is an excellent opportunity to 
establish a paying agency for Universal 
“‘Nu-Seals” in your neighborhood. No 
stock to carry except a few sample cells. 
No investment required and no experi- 
ence needed except the capacity for de- 
pendable work. 


Write us for full details of our propo- 
sition and information as to open terri- 
tory. There is no obligation whatsoever. 
Please use the coupon. 


UNIVERSAL BATTERY COMPANY 
3414 South La Salle Street . Chicago, Illinois 
Batteries for every Purse and Purpose 
AUTOMOBILE + RADIO + FARM-LIGHT 
Parts for all makes of Batteries 
SHOP EQUIPMENT 


inion 


way. 


BATTERIES : ee ee 
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t UNIVERSAL BATTERY CO. 
1 3414 S. La Salle St., Chicago, Ill. 
1 You may send me full details of your { 
1 dealer plan. This obligates me in no | 
| 
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Service Builds Trade 
(Continued from page D 8) 


service received from the outfit, 
and will recommend it to his 
neighbors. 

“When I sell and install a 
farm light and power plant, | 
make a point of keeping in 
touch with the buyer, and see 
that he secures _ satisfactory 
service. Incidentally, this pian 
boosts the sale of other equip- 
ment, such as_ refrigerators, 
sweepers and water plants.” 

Mr. Chase has an attractive 
showroom, where he displays 
electric irons, sweepers, fixtures, 
etc. He finds a good way to 
induce farmers to make greater 
use of electricity is to interest 
them in modern labor saving de- 
vices. He has developed a brisk 
trade in electric sweepers and 
other equipment which plays a 
major part in modernizing farm 
homes. His plan of offering 
customers a complete service 
wins the confidence and goodwill 
of his public. 


_vse- 


Portable Motor Grinder 


Electricity is rapidly replac- 
ing old time ‘tabor methods, not 
only in farm life but in the city 
as well. If a person wanted a 
grinder it had to be either a foot 
power, or hand power, and 
neither one gave an even speed 
and sometimes required two 
men to operate, one to do the 
power work and the other to do 
the sharpening and grinding. 

A motor grinder has been placed 
on the market by. the Master 
Electric Company, Dayton, Ohio. 
It is a % hp. motor with a 
handle on it so it can be carried 
around, and with a toggle switch 
and 10 feet of cord that can be 
connected to any light socket. On 
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Go 


the right hand side next to ‘he 
grinder is a cast pulley by which 
any small machine that uses a ! 
h.p. motor, such as a jig saw, drill 
press, washing machine, etc., can 
be run. The grinding wheel is 6 
inches in diameter with 34-inch 
face and has a guard and tool 
rest. By taking off the guard 
corn knives, scythes, etc., can be 
sharpened. 

In addition to the above features 
on the Master motor grinder. it 


Belt to ~ 
SMALL DRILL PRESS 
LATHE (+00 on srraz) 
COOLING FAN 
WASHING MACHINE 








The Master Motor Grinder 


can be used as a straight %4 h.p. 
motor for replacement on any 
machine because the grinding 
wheel guard, tool rest and pulleys 
are removable. ‘ 

Every farmer who has electric- 
ity can use and needs one of these 
motor grinders, and so does every 
man in the city who has a work 
bench in his basement, garage, or 
barn. 


Westinghouse Plant Broad- ¢ 
casts 

Starting on Saturday evening, 
March roth, the Westinghouse farm 
light plant organization has insti- 
tuted a radio feature over station 
KDKA. It is in the form of a 
“Barn Dance” and each period 
occupies an hour. 
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Model No. 600 


Opportunities 
for Wide- Awake Dealers 







GENCO Light Plants 


" HANOVER Water Systems 


If you want to increase your business and make more money, we can 
help you. Other dealers all over the country are making large profits 
with GENCO electric plants and HANOVER water systems. You can, 
too! They are modern, efficient and reliable. The prices are right. 
Commissions liberal. Full cooperation with our dealers. New and 
complete line of shallow and deep well water systems and electric plants 


from 600 to 3,000 watt capacity. 


What Others Have Done! 


One new and inexperienced Dealer at Walton, 
N. Y., sold 19 plants in 21 days, over $1400 profits 
on plants alone. A new District Manager, Mr. 
A. L. Hitner, sold 34 plants in 31 days through 4 


dealers in one county. 


Do You Want Details on Our Sales 
Proposition for Dealers and Managers? 


Hanover Engineering Co. 
Hanover, Penn. 














~ Blue Ribbon 
Electric Milker 


| 











A Portable Milker Requir- 
ing No Installation 
The only milker on the Ameri- 
can market that is a complete 
unit in itself. It operates trom 
high line or farm light plant. 
You need this milker as an 
addition to your present line. 
Write us at once as we have a very 
attractive dealers’ proposition for you. 


Electric Products Corporation 
3737 Belmont Avenue, 
Chicago, Ill. 








LAMELESS® 


eile site 
WATER HEATER. 


We are open for negotia- 
tions with aggressive dealers 
in territories where we are 
not represented. 








ial 


AUTOMATIC ELECTRIC 
HEATER COMPANY 
1505 Race Street 
Philadelphia, Pa. 
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Bob’s Page 


Devoted to Merchandising of Electrical 
Equipment in Rural Communities 
Conducted by Robt. J. Fulton 









Who Will Sell Your Customers 
Their Electric Motors? 


O YOU, Mr. Dealer, 

realize that the sale of 

gasoline engines is drop- 
ing off tremendously? One of 
the main reasons is that the 
power company is extending its 
lines and private plant salesmen 
are working so that the farmer 
can now use an electric motor 
instead of a gasoline engine. 
Farmers are buying electric 
motors to operate pumps, cream 
separators, feed grinders, wash- 
ing machines, saws, and other 
light power units. 

Many farmers in your locality 
will soon have electricity because 
they are now able to get it ona 
much more favorable basis than 
before. This means a new field 
for you for the sale of electric 
motors. You .can help this 
development by telling your cus- 
tomers the wonderful advantages 
of using motors. Perhaps they 
do not know that— 

1. A motor starts by just 
throwing in a switch—no crank- 
ing. no hot water or clutch 
pulley necessary ; 

2. A motor is just as efficient, 
sometimes more so, in winter 
than in summer; 

3. A motor has no cylinders 
to freeze, no valves to grind or 
repairs constantly having to be 
made ; 

4. A motor costs about the 
same as an engine but its run- 





ning cost is appreciably less. 

Perhaps you have been a little 
backward in pushing the sale of 
electric motors to the farm trade 
because of the mistaken belief 
that motors are a complicated 
line to sell. 

Perhaps you do not even have 
a line of motors at the present 
time for the same reason. 

The same thing might have 
been said about radio five 
years ago, yet today thousands 
of dealers are successfully sell- 
ing radio sets. 

As a, matter of fact, motors 
in the sizes used on the farm do 
not require technical selling, as 
motor applications for farm 
work are pretty well defined. 

If you will work with your 
local power company they will 
be more than glad to help you 
in this work. ‘ 

Your farmer customers will 
make use of electricity if you 
and others work with them and 
explain the advantages of elec- 
tricity for saving time and 
money. 

Farmers naturally prefer to 
buy from you, their dealer, in 
whom they have confidence and 
a credit standing. If you neg- 
lect the motor business now, it 
will go to the other fellow. 
Other business will go along 
with it, and you may _ never 
regain it. 
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REBUILD 
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ome PLATES 


Replacement Parts for Delco, etc. 





Farm Lighting 
Batteries With 


FRANKLIN 
QUALITY & 





REPAIR 





(Delco Neg.) 
3/16 x 556 x 4% 


Also Plates 


and Parts for Automobile, and Radio Batteries. 
Equipment for Service Stations. 


For—Satisfied Customers—Use “Franklin Products!” 


Write for Catalog 


Franklin Storage Battery Company 


Dept. F 


2903 W. Jackson Blvd., Chicago, III. 














Clipping and Grooming 


Machines 
with 
direct-connected 
motor 


Here is a ma- 
chine that’s 
worthevery 
cent the farmer 
pays for it and 
which nets the 
dealer a fair 
profit. 

The convenience of 
the Gillette Portable 


Electric Clipping 
and Grooming Ma- 


chines appeals to every progres- 
sive stockman, farmer and stable 
owner. 
lamp socket either 32 or 110V., 
it is instantly ready for work. 
Hanging or Pedestal types. 


Attached to ordinary 


DEALERS 


Send for attractive price list. 
Gillette Clipping Machine Co., Inc. 
129 W. 31st St., Dept. 11 New York City 














Many farmers want to use 
their water power! 
Wide-awake dealers are_ finding the 


HOPPES Water-Driven Electric plant 
the ideal unit to recommend and sell 
to farmers having running streams and 
ag water power sites on their prop- 

because it provides the advantages 
of electri light and power at the low- 
est possible cost. 
Built in sizes and types for every re- 
quirement. 

EASY TO SELL 


Every active dealer who wants to sell 
electric light and power to the greatest 
possible mumber of prospects should 
know all about these modern HOPPES 
water-driven plants and our attractive 
deaier proposition to help you secure 
more business on a profitable basis. 
Send at once for complete details 


THE HOPPES WATER WHEEL CO. 
180 Greenmount Ave., Springfield, Ohio 
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Salisbury in Radio Service 


According to a recent an- 
nouncement, Mr. Morse Salis- 
bury, formerly editor of the 
Press Bureau, University of 
Wisconsin, has been temporarily 
appointed chief of the radio 
service of the Department of 
Agriculture. Mr. Salisbury will 
assume the duties of this de- 
partment which were vacated by 
Sam Pickard, who recently was 
appointed a member of the Fed- 
eral Radio Commission. 


Mutual Changes Name 


In order to have their corporate 
name correspond with their well 
established trade name, the Mutual 
Electric & Machine Company, of 
Detroit, Mich., have changed their 
name to the Bull Dog Electric 
Products Company. The company 
early adopted the trademark “Bull 
Dog,” which through constant ad- 
vertising has become widely known 


hoth to the electrical trade and 
the general public. It is for this 
reason primarily that at a_ stock- 


holders’ meeting held on January 
20, 1927, it was voted to change 
the name of the company to “Bull 
Dog Electric Products Company,” 
so that the company and its prod- 
ucts could be more closely associated 
in the minds of the public and the 
trade. 

The present-officials of the com- 
pany are H. J. L. Frank, president; 
Leon H. Frank, vice president and 
secretary, and F. M. Ferguson, 
treasurer. 


Chicago-Jefferson 
Consolidation 


Announcement has been made of 
the consolidation of the Jefferson 
Electric Manufacturing Company 
and the Chicago Fuse Manufactur- 
ing Company, the new organization 
to be known as Chicago-lefferson 
Fuse & Electric Company, with 
offices at Laflin and 15th Streets, 
Chicago. 

The Jefferson Electric is 
known to the electrical and 


well 
radio 
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trades for its high grade line of 
bell ringing, signal, toy, sign, furn- 
ace, and control transformers, its 
radio transformers, rejuvenators 
and testers, its automotive coils and 
testers, and gas engine coils. 

Chicago Fuse enjoys a big fol- 
lowing on its Union renewable and 
non-renewable fuses, Gem Power- 
lets, and its complete line of Gem 
Switches and Outlet Boxes. 

Mr. J. A. Brennan, formerly pres- 
ident of the Jefferson Electric 
Manufacturing Company, is pres- 
ident of the new organization. 


Motors for Feed 
Grinding 


One of the dangers commonly 
present wherever feed is_ being 
ground is the dust explosion hazard. 
That this hazard is real may be 
judged from the great number of 
grain elevator explosions resulting 
from the presence of grain dust 
Various methods have been used in 
the past to safeguard property 
against dust explosions such as the 
following: 

1. Enclosing the motor in an air- 
tight box. 

2. Installing the motor in a sep- 
arate room close to the machine it 
operates. 

3. Erecting a special compartment 
to house the motor. 

4. Constructing the motor with a 
frame substantially airtight, and 
cooling by means of air fed from 
the outside. 

To eliminate the necessity of any 
of these precautions, the Wagner 
Electric Corporation of St. Louis, 
Mo., have just developed and placed 
on the market a new air jacketed 
motor ranging in size from 1 to 20 
h.p. The entire motor is surrounded 
by a jacket open at both ends with 
fan blades on a shaft extension, 
between the field motor and outer 
jacket. The only clearance between 
rotating and stationary parts of the 
motor is the bearing housing and 
here no foreign matter can pass 
the grease packing. The motor has 
stood many severe tests during its 
development and has proven itself 
suitable for the most rigorous 
service. It should prove invaluable 
for use around farms where the 
motor is employed in grinding or 
where other dusts are present in 
large quantities. 
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LIGHT 
PLANT 


he fAUSON 





The Correct, Simple and 
Reliable Type 


No ‘‘finicky’’ mechanism to get out of 
order—any farmer can operate it as 
successfully as the scores of other power 
appliances with which he is already 
familiar. 

Lauson Plants relieve the Dealer of the 
Everlasting Service and Trouble Calis 
caused by complicated Systems requir- 
ing skilled mechanicians to keep going. 

A Safe, Dependable Seller for 


We also mg 
Concrete Mixers, 
Farm and Road Tractors. A complets 
en for all your_ trade. 
HE JOHN LAUSON MFG. COMPANY, 
"a Monroe St., New Holstein, Wis. 














1-% 


Meets Every Need 


The completeness of the ‘‘U. S8.’’ Line 
will enable you to meet every rural and 
commercial lighting plant need. he 
extremely low prices backed by our rigid 
guarantee will enable you to clinch 
every sale. More sales, together with 
an unusually liberal discount, means 
bigger net profits for you. 

Our entire line ranges from 350 watts 
to 75 K.W. Four sizes up to 2-% 
K.W. are ideally adapted for home and 
farm lighting. We also manufacture 
special 1-% and 2-% K.W. plants for 
rural garages, filling stations, dance 
halls, summer resorts, etc. t 

Write for complete information 

UNITED STATES MOTORS 

CORPORATION : 

9 Nebraska St., Oshkosh, Wis. 


“U.S. Products Must Give Service.” 


K.W. $395 
Power Pulley Furnished 





















Highest type replacement battery made; for past 12 years 
furnished as standard equipment on thousands of best 
Hard plates give lon 

Write today for al 


VICTOR STORAGE BATTERY CO. 
Rock Island, Ill. 


farm light plants. 
good dealer profit. 


life; price assures 
facts. 




















$$SSSSSESSESS 


You naturally 
more money. 


want to do more business and mak: 
One way is to handle a complete line. 
Page 35 will help you get 
electric equipment you're not now selling. 


information on 
Write all 


dealer 


our advertisers for their dealer literature and prices 


More equipment means more 


22 2 2 FS oe ees 


sales and more money 
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INVESTIGATE 
this different and 
Exclusive Farm 


exclusive principle. 


so well. 


opportunity waiting for them. 


you. 








Lighting Principle — 


The Sunbeam Farm-Lite sells easily and 
stays sold—because of this revolutionary 


That’s why a Sunbeam dealership pays 
We can use new dealers in‘ certain territories. 


We can tell you a profit story that will prove most interesting to 
Write us today for our unusually profitable franchise offer. 


UNBE: 


FARM -LITE 


Starts, Oils, Regulates and Stops Itself 
SUNBEAM ELECTRIC MANUFACTURING CO., 
Evansville, Indiana 
Mfrs. of Railroad Lighting Equipment Since 1883 





Small batteries carry loads 
up to 200 watts—plant starts 


automatically on eavier 
loads. 


There’s a real 











-Bic 
DEALERS iTS 
Wholesale~ 
ELECTRICAL 


RADIO 


AUTOsupplies 
Saunas DEALERS: 


Do good business the 
year round. Sell Radio, 
Electrical and Sporting 
Goods, Auto Supplies, 
etc., to keep business 
going 12 months of the 
year. Get our new 212- 
page wholesale catalog 
showing huge stocks of 
merchandise at lowest 
rock-bottom prices. 
Quick service. Wonderful 
special offers. Write for 
free copy today, NOW. 


W. C. BRAUN CO. 
550 Randolph St., Chicago 








| Dealers! 


Tell us what your 
| farmers need and 
| want in the way 
| of electrified 
equipment. We 
will gladly see 
that manufactur- 
ers capable of de- 
veloping the equip- 
ment are informed. 


Send your suggestions to: 

Suggestion Editor: 
ELECTRICITY ON THE FARM 

225 W. 34th St.. New York City 
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